
LONGEV’AI®  CLINICAL INTELLIGENCE C O N F I D E N T I A L  I N V E S T O R  P A C K  ·  2 0 2 6
N O T  F O R  D I S T R I B U T I O N

0 6  ·  T R A C T I O N  &  P I P E L I N E

A commercial engine,
ahead of the round.
INTRODUCER NETWORK · MULTI-MARKET OUTREACH · FOUNDING COHORT OPEN

LONGEV’AI enters its raise with the brand, the product prototype and a live go-to-market engine already
built — and its first elite-clinic conversations under way.

01   WHAT IS ALREADY BUILT

02   THE GO-TO-MARKET ENGINE

A deployed network of  business introducers across Switzerland, the Gulf, North Africa and Asia — several
under term sheet — running structured outreach to elite clinics in each market. This is distribution built ahead
of demand, designed to convert the founding cohort efficiently.

03   CURRENT PIPELINE

IN ACTIVE DISCUSSION

Two elite clinics currently in direct discussion, with the
founding-cohort offer on the table.

OPEN FOR RESERVATION

The founding cohort is open; introducers are qualifying
targets across the Swiss and Gulf markets.

04   THE CONVERSION PLAN

Distribution built before demand is the hard part — and it is already done. The pre-seed converts this engine into
the first signed, paying clinics.
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The product — the CLINIOS One Premium prototype is live and demonstrable.

The brand — full identity, positioning and investor-grade materials.

The  commercial  mechanism —  a  scarce  founding  cohort  (24  clinics,  €112k  ARR,  €41,630  refundable  deposit),
reservation closing 30 November 2026.

Convert active discussions into signed founding-cohort clinics with deposits collected.

Prioritise Switzerland and the Gulf, where the introducer network and positioning are strongest.

Each signed, paying clinic is the proof point that unlocks the institutional Series A.
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